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How to Make
the Sale:

Its’ all about the base!

What is the foundation you lay at
your consultation?
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How to Make the Sale:
Be the Expert
Keep Track of Trends

Know Your Venues

Price FAIRLY....to you
and to your clients
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How to Produce:

Prepare!! Prepare!! Prepare!!
Repeat as many steps as possible
Hire Efficient People

Make Lists

Work Ahead
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How to Deliver

Look Like a Professional
Act Like a Professional

Charge Like a Professional
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How to Build Repeat
and Future Sales:

Thank Customers
Traditional Thank You Notes
Social Media

Build Relationships with Banquet Managers



RSVP

By November 6, 2016

Yes, | gladly accept and will be growing my Party
Business at a profit from today forward

No, This segment of the floral business is not for
me

Y sAF
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